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Temporary
Pacing Packs
- The Future

This facilitates the speedy and
efficient completion of the procedure
with less inconvenience and less
sense of crisis.

Errord Jarrett

It is with pleasure that we in the
Imaging & Intervention Division
announce the launch of our
Temporary Pacing Pack range.

- As a doctor on call and coming to
the end of a 90 hour shift, then our
Temporary Pacing Pack is for you.

The new packs come complete

with all the items required by
professionals to conduct a temporary
pacing procedure and it is completely
disposable.

- As a nurse in the emergency room
attempting to stabilise a patient:
a heart attack then our Tempc
The new design came after Pacing Pack is fﬁu_
consultation with a number of CCU's ; '
(Cardiac Care Units), Cardiac Catheter
Angiography labs and A & E

departments.

The new packs corn
wires, either 5f
are availab

The pacing procedure is currently
often performed in emergency
conditions. The procedure items
have to be sourced and then laid out

Product Code Description

. . KTPP/5 Temporary Pacing Pack including 5f wire
on the trolley, often at inconvenient KTPP/6 Temporary Pacing Pack including 6f wire
times of the night. The new Kimal porary racing Including o wi
KTPP/5/S Temporary Pacing Pack including 5f wire and peelaway sheath

Temporary Pacing Packs (KTTP) come
complete with all items required.

KTPP/6/S

Temporary Pacing Pack including 6f wire and peelaway sheath

Please send any comments etc to

Ken Findlay, Marketing &
Communications Manager. The
address is Kimal, Arundel Road,
Uxbridge, England. Alternatively
E-mail me at (Word Documents Please)
ken_findlay@kimal.co.uk

Welcome to Kimal Eye

- A new perspective on our International Operations

Hello and welcome to our new
style newsletter. A publication
that lets you all, across the
world, know what is happening
at Kimal.

This month's edition includes

Errord Jarrett's lead article on
Temporary Pacing Packs, exciting
news from Brian Deane about our
expansion into Libya and the detail of
a new role for Tim Boddington.

This is my first international news
letter and | welcome any comments
that you have about content, style etc.
You may even have articles of your
own that you wish to include in future
editions.

I will consider any articles you may
submit for inclusion. If there are any
of these, then | will incorporate them
in a new section title ‘“Your View
Point’.

The closing date for the next edition
is 9 July 2001.

Ken Findlay



-

"Kimal-Key Renal
Access supplier
to G.C.C."

In January of this year we received

an order for over $425,000.00 from
the G.C.C tender for dialysis supplies,
for 5 different products from the new
Kimal Access range of catheters.

The order is for over 12,000 catheter
sets, both single and dual lumen, along
with Y connectors and administration sets.
These will be delivered in three equal
shipments, as per the customer’s
requirements over the next 6 months.

We won the order against stiff
competition from all our major
competitors, due to a combination

of high quality innovative products

at a very competitive price, and the expert
handling and co-ordination by our local
distributor Gulf Medical.

This order combined with the

previous product we have supplied for
both Dialysis and Critical Care products,
places Kimal as one of the key suppliers of
disposable products to the G.C.C.

Martin Bailey

"Brian brings back
a bride from the

*i Ttk

Brian Deane
International Manager, Middle East

During the last three years
we have seen remarkable
results in some countries
that have previously been
difficult to deal with by UK
/American based
companies. If one takes
the media too seriously
relating to some of these
countries then our
business would be much
less than it is to day.

Iran is one such country. Just a couple
of years ago many UK based
companies gave a wide berth to this
country after listening to such
reports. | have to say that on my first
visit to Iran | was pleasantly surprised
both by the beauty of the country and
the warmth and kindness of its
people. Needless to say that our
business today here is thriving and
perhaps even equally important our
relationships are great.

Libya is another such example.

For the last three years we have been
involved with quotes etc and more
lately during the last two years with
visits and clinical support.

Brian Deane, our International Manager
Middle East, got married on Saturday 10th
February 2001, in North London, to his
Romanian bride, Gabriela Radu.

Their eyes first met just over a year ago
at 2.30 in the morning in the departure
lounge at Tripoli airport in Libya, which
explains why Brian asked‘me to take a
photo of two chairs, while we were
waiting for a flight early in February
this year!

Libya Opens up

or-Kimal .

The name of Kimal is now well known
and respected. We have placed a lot
of emphasis on face to face visits,
exhibitions and workshops which
have been very well received. We have
also received many visitors and
ministry officials from this country.
Sadly, many companies have ignored
the needs of Libya to their detriment.
Again | have to say that the people
are very hospitable and kind.

The various clinicians | have met
during my visits are hungry for
"Outside help" and are most
appreciative for any assistance
offered. In many instances it is

great to get back to the basics like
demonstrating the "Swan Ganz"
introducing system, seldinger
technique, and IABP. Many of these
clinicians have never had training for
what we in the West would nowadays
call simple, basic procedures.

They are prepared to sit there as long
as you are prepared to talk and this is
very refreshing. We have been
favoured with some very large orders
for both Kimal and Arrow products
and there are more to come.

As you will read in the article
submitted by Martin Bailey, | did get
an added bonus from my time

in Libya.

Brian Deane

The wedding was a small informal one with
most of Brian's family present along with a
number of Kimal employees, everyone
enjoyed the day and evening celebrations.
Brian and Gabriela will be having their
marriage blessed in Romania in June of
this year, so look out for further pictures
in future issues of the newsletter.

Martin Bailey



Welcome back! On April 2nd Tim
took back his old job as European
Manager while continuing to manage
the pack activity across all of the
company's business units. This move
will enable Kimal to focus more
closely on the particular needs of the
European marketplace and will give
our dealers a single contact for all
management issues.

Tim will be assisted by James
Heritage who has, until now been
responsible for the sales of the Renal
Access range across Europe. James
will be responsible for a number of
important territories and will report
to Tim, as he did when he first joined
Kimal. James will contact those
dealers for whom he will have direct
responsibility.

The growth of Kimal's European sales
is expected to come mainly from
pack sales in 2001/2. The new
Temporary Pacing Pack product
range is expected to gain significant
sales along with the ever increasing
range of custom procedure packs for
interventional cardiology radiology
and other related techniques.

We now manufacture custom
procedure packs for more than 20
different procedures including
Angiography, Angioplasty, Basic
Angio, Electrophysiology, Temporary
Pacing, Cardiovascular Surgery,
Biopsy, Urological Surgery and
Gynaecology techniques. We expect
that this growth will continue!

Hygieia in Europe

Business in Europe continues to be very
successful thanks to the hard work of our
distributor network. There are a lot of
pending tenders and trials currently being
worked on, which | am sure will lead to
further successes - as we have seen with
the Romanian order, now completed.

There is a great deal of interest in the
paediatric software option with a number
of sales already reported. Additionally
there are many regular enquiries coming in
from the field concerning the new option.

Tim Boddington

The successful expansion of our UK
sales of packs will continue and Tim
will be less actively involved in this
now that a stronger sales team has
been put in place. The UK
Interventional Imaging team now is
a group of six sales people with a
product specialist, Errord Jarrett.
Our UK Pack specialist is Alan White.

Our Critical Care sales team very
quickly took up the challenge to add
value to their Arrow sales and have
already converted 10 or 12 key
accounts. Tim's role will be to
continue this development through
product management of the product
offer. Our Filtration pack product
range has been slow to develop
because of new product introduction
delays but there is strong expectation
for the coming year.

At this point | have to tell you that it
is | who is writing this note. Alan
asked me to write something and so |
confess that Tim is writing it!

Tim Boddington

Kelvin Shine

Kimal's policy of keeping ahead in the
technological race continues and | am
pleased to tell you all that the next
version of Hygieia Plus is now at the
pre production stage. This new version
will give us added advantages in the
market place.

I will give more detail over the coming
months as | meet you all in my continuing
travels.

Please keep up the good work everybody.
Kelvin Shine

James Heritage

New
Responsibilities

Dear All

As we approach a new financial year we
are making further changes to our
activities in Europe.

As those of you who sell our Access
range of catheters will be aware, | have
been part of the Filtration Business
Unit for the last year as the person
responsible for sales of Access
products into Europe.

My role within the European area is set
to change. | will continue selling the
Access range, but will also extend my
product portfolio to cover packs,
radiology products and also imaging
and intervention core products. | will
return to the International Business Unit
with effect from 1st April 2001.

Whilst | shall have an extensive product
portfolio, | will scale down the number
of countries that | directly look after.
This means that we are able to offer an
improved level of service to you our
customer. Rather than have four
different people looking after you, each
with a different product portfolio, we
will offer you one person to look after
your total account.

There is one area that will not change
and that is purchases of our equipment
range. Your contact for this area will
still be Kelvin Shine.

I will be responsible for Southern
Europe and Eastern Europe, however,
I will continue to oversee and assist
with any activities relating to Access
products.

Tim Boddington and Alan Press will
oversee the rest of Europe so don't be
surprised if | visit you with Alan in tow!

| look forward to working with you and
please be patient with me whilst | learn
about new procedures such as PTA and
PTCA.

Thanks

James Heritage



Paul Jeffery

Into India

'India challenges the visitor like no
other country. Vast ancient and
impossibly demanding, it is never
just a holiday or an assignment.
The travel advertisements call it an
experience'.

Such begins the foreword of the book by
John Keay 'Into India' said to be the classic
introduction to the Indian subcontinent. In
recent weeks it has become one of my
'bibles' as Kimal prepares to enter this
vast and interesting market place.

As a potential for sales, India has never
traditionally been a high priority for Kimal.
Over the years we have grown slowly into
markets with which we are more familiar
but the time has come to look to new
horizons.

| can now say with some delight that in
India we are now beginning to work with
selected distributors to assess the full
potential. Already they have secured
orders for both the Proteus PD machines
and Hygieia Plus systems. In addition,
interest in the Cardiac products appear
high. Our first machines have been
shipped and | know there are already
future orders on the way to us.

It's early days yet and at present | still
await my first visit to assist with training
and support. The future looks promising
and | hope to bring you more good news
as the year progresses.

Good luck and good fortune to our
colleagues in India. | look forward to
working closely with you to make this a
promising and profitable year.

Paul Jeffery
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Brian Deane receiving his

International Target Performance

of the Year Award from
David Jones

Sales Team of the
Year goes to the
Middle East

Congratulations go to Brian Deane and
Martin Bailey for their award as Team of
the Year at the Kimal Annual Conference.

This is the first year that International
Sales have wrestled this prestigious award
away from our National Sales Teams. We
hope with your support that this is the first
of many!

Other major awards include those given to
Paul Vinnicombe, of our Critical Care
Business Unit, Alan White of our Imaging/
Intervention Business Unit and Julie Hume
of our Filtration Business Unit.

The Managing Director's Award for Sales
Person of the Year 2001/2 went to Duncan
Spicer who works in our Access Team.

Martin Bailey (It) and Brian Deane (rt)
receiving their award as Team of the
Year from Alan Press

Duncan Spicer
with the Managing Director’s Sales
Persons Award

Alan Press
Managing Director/
International Business
Unit Manager

2 hews flash!

Record International Sales

As many of you already know our fiscal year
runs from 1 April to 31 March, a period that
mirrors the fiscal year of the UK government.

At our recent Annual Conference, Kimal
Managing Director (and International Business
Unit Manager) Alan Press announced another
record year for sales during the 2000/2001
period.

We expect an even better year for 2001/2002
with growth increasing by at least 20%. We
know that with your support we will reach this
goal.

Middle East
Deano does it again!

Once again, Brain Deane is the winner of the
International Target Performance of the Year
Award.

A delighted Brian is pictured left receiving his
award.

Middle East Extra

To all our readers in the Middle East Region.
Exciting news will shortly break on further
developments in your area. Watch this space!

Kimal.com

Many of you will already know that we launched
Kimal.com earlier this year.

This development reflects our commitment and
increasingly strong presence in the International
market place.

We will continue to develop our web site on an
ongoing basis and it is shortly to include a
section dedicated to our International operation.
Watch this space!

International
Sales Team

We thought you might like to see wie
personal face of our International Sales
Team. The picture below shows the team
at our annual conference in April of

this year.

We are sorry to say that James Heritage
and Kelvin Shine are not included. They
were out of the UK at the time developing
even more business for Kimal.

From L - R: Paul Jeffrey, Alan Press,
Sue Press, Martin Bailey, Tim Boddington,
Linda Palmer and Brian Deane
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